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and Olfactory Experience since 1983

S A C H E E® Crafting the finest Fragrances, Flavours
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AIr Care Solutions

Transform .f
Your Space with
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Meticulously designed fr INCes,
where science meets creativity,
delivering an immersive sensory
experience like never before. Our
carefully curated scents uplift
your mood, refresh your
surroundings, and create an
ambiance of serenity.

Candles | Incense Sticks &
Air Pockets | Diffusers

SACHEE FRAGRANCES & CHEMICALS LTD.

D-11 & D-12, Sector 2, Noida - 201301 T: (0120) 2536111 | 2536222
E: sales@sacheefragrances.com W: www.sacheefragrance
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Hari Darshan Sevashram Pvt. Ltd.

For Trade Enquiry: 9891089000 | admin@haridarshan.com e '-:- www.haridarshan.com
O : HariDarshanIndia | ® : @haridarshanindia o2 F




W5

Ocean’s Deep Printers

FOR FAST & ACCURATE PRINTING
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BAMBOO LESS
CHARCOAL FREE
BHOGGFATEES

BAMBOO LESS | CHARCOAL FREE
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"EXCELLENCE IN EVERY PRINT, |
PERFECTION IN EVERY PACKAGE.”

FOLDING CARTONS | CORRUGATED CARTONS
LUXURY BOXES | CANISTER TUBE PACKAGING
PAPER BAGS | FLEXIBLE PACKAGING | PET BOTTLES
STICKERS | LABELS | CATALOGUE | BROCHURE
HANG TAGS | STATIONARY PRINTING

PERFUME GLASS BOTTLES 33
3 b

C-1, Chinaibaug Estate, Nr. Union Bank, Nr. Torrent Power,
Dudheshwar, Ahmedabad - 380004. (Gujarat) INDIA.
Email : desigh@oceansdeepprinters.com, info@oceansdeepprinters

©

cean’s Deep Pringers®
frishd

Customer Care : + 91 75758 00978
SHRIPAL R. PATEL : +91 93270 08607, +91 92652 68451
VRUND S. PATEL : +91 99797 46422 | SHUBH S. PATEL : +91 82384 91327

@ » f @oceansdeepprinters



Nt. Wt. 100g

1R 7~

Bambooless
Premium Incense |

s

'I‘ ;«im ‘~tl xl |

l{. i
-
Lt 1

1.. .

h
?.--'

; orr

waavs (K77 g

3 ™ JYOTI PRODUCTS FOR TRADE INQUIRY

% 1TO 5, SHREEJI INDUSTRIAL ESTATE, +91 63 57 11 99 99
GIDC, CHHATRAL (N.GUJARAT) - 382729, INDIA

EMAIL: inft::'n-\Lﬁ_}j:l,nr:ttill'ur;n::rl'.iuf.‘ts.«f:t:ar'r'iI +91 98 24 55 03 61

WWW. JYOTIPRODUCTS.COM



Yorr
:27)&14! L

FORESTLU o 4 bosoR

IMCENSE STICKS
KASTOR
AV T Rl' *remitom Srecense .:;S'fncﬁ‘ 5

W |
FREMIUM INCEHMSE STICKS

FOR TRADE INQUIRY
+91 6557711 99 99
+91 98 24 55 03 61

{ |™MJYOTI PRODUCTS

[ 1TO 5, SHREEJI INDUSTRIAL ESTATE,
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GROW WITH CHARU
Hand Crafted Masala Incense

Net Contents : 250 g
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Masala Agarbatti
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Chintamani Raj
E; King of Flowers
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Chintamani Pushpa Raj
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Masala Agarbatti
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TRISHUL

EXPORT QUALITY | MADE IN INDIA
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Chanda

EXPORT QUALITY | MADE IN INDIA
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Trishul Shiv Chandan

CHARU PERFUMERY HOUSE

#6031/1,10th Main Road, 4th ‘E’ Block, Rajajinagar, Bengaluru- 560 010,
Customer Care : Email : info@charuincense.com
91 80 41222660 Web : www.charuincense.com
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NISHAN'’s

PREMIUM DRY DHOOP STICK

100 Grams | Rs. 125.00
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NISHAN'S | .

Manufactured & Marketed By :

BHAGAT Nishan Products Pvt. Ltd.

305, 306, 307, 3rd Floor, Madhusudhan Business Park,
Near Man Petrol Pump, Naroda, Ahmedabad - 382 330, Gujarat, INDIA.
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E-mail : info@nishanproducts.com
Web : www.nishanproducts.com
www.nishanproducts.in

Customer Care
+91-79-2282 3418 / 84019 33418
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Sugandh India Mumbai Expo Achieves Inter-
national Standards

he two-day “Sugandh India Expo” held on April 12-13
in Mumbai is being hailed by leaders of the agarbatti

(incense) and fragrance industry as a successful event
of international standards. Organized at BEC Nesco, Hall No.
3,in Goregaon East, the Sugandh India Expo 2025 concluded
with great excitement, grandeur, and magnificence. Over
50 companies actively participated in the expo.It is being
considered an international-level expo because, along with
thousands of traders, businessmen, and manufacturers from
across India, a significant number of buyers from abroad
also participated. Organized by Sugandh India magazine,
the second Sugandh India Expo is seen by the industry as
an excellent B2B platform and a grand opportunity for the
agarbatti and fragrance sector. At the expo, Pan-India brands
like Charu Perfumery House, Hari Darshan Sevashram P
Ltd, BIC brand, Vienna Perfumery Works LLP, Karnataka
Fragrances, ITC Mangaldeep, Misbah, Abhiman Brand,
First Choice Fragrances, Janak Perfumers, Jyoti Products,
V. Jay, Skyora, Gangotri Incense and others showcased their
products. Many international buyers, particularly from
countries like Thailand, Iran, Russia, and Indonesia, also
attended the expo. They engaged in business agreements
with major Indian companies and raw material suppliers to
understand the Indian incense and fragrance market better
and strengthen relationships. Leading companies from the

incense and fragrance industry not only participated in the
Sugandh India Expo but also extended full support and
sponsorship. The expo was inaugurated by the Main Sponsor,

Mr. Bharat Shah, Mr. Vaibhav Shah, and Mr. Parth Shah
of Charu Perfumery House in the presence of co-sponsors
included Mr. Goldy Nagdev from Hari Darshan Seva Ashram
Pvt. Ltd., Mr. Ashish Shah from BIC Brand, Mr. Bilal Attar
from Abhiman Brand Agarbatti, Mr. Shripal Patel from
Oceans Deep Printers, and Mr. Jatin Chheda from Vienna
Perfumery Works LLP. Lanyard sponsors Mr. Sandeep Jindal
and Mr. Sahil Jindal from Singapureship Produce were also
present. Furthermore, Sachee Fragrance and Chemicals Ltd.
sponsored the exhibitor gifts, Seth Brothers Perfumers P Ltd
sponsored the water bottles, and ATG Khidmat supported
as the exhibitor kit sponsor. Following the tremendous
success of the Sugandh India Expo held earlier in Varanasi,
this Mumbai event is also being widely discussed within
the agarbatti industry. The two-day event saw an influx
of manufacturers, perfumers, raw material suppliers,
exporters, and distributors. The arrangements and special
catering at the expo were also highly appreciated. Thanks
to the presence of international representatives, people
remarked that this expo has set a new benchmark for the
industry. After this successful event, Sugandh India has now
enthusiastically started preparations for the Kolkata Expo

scheduled for 2026.1
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For More Details

Mohd. Shakir (€) +91-9454207853, +91-9839163146, +91-8858587100

BAZARIYA, SHEKHANA , KANNAUJ, E-mail : shakirali05749@gmail.com
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Balaji Agarbattl Company

No. 48/D-156/2, 5th Main, Prakashnagar, Bangalore-560010

Customer Care: +91 85888 08914 Email: sales@balagjiincense.com Visit us: www.balagjiincense.com
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SUGANDH INDIA EXPO 2025

LEGACY AND INNOVATION IN INCENSE
THE JOURNEY OF CHARU PERFUMERY HOUSE

NANDINI BRAND AT THE PEAK OF POPULARITY IN
MAHARASHTRA: LALIT SUCHDE

“THINK QUALITY, THINK SIDDHI”
HOW SHREE SIDDHI FRAGRANCE IS REDEFINING
INDIA'S INCENSE LANDSCAPE

STEAMTECH GEARS UP FOR EXPANSION WITH NEW
MANUFACTURING FACILITY

SKYORA MAKING A STRONG MARK IN THE
DOMESTIC MARKET

V. JAI AGARBATTI PRODUCTS
A FRAGRANT JOURNEY SINCE 1984

VEEANA'S PUJA ITEMS & PUJA OIL ARE A HIT
INDUSTRY STRUGGLING WITH PRICE, PAYMENTS, &
GST: JATIN CHHEDA

BRAND NEWS

SAFARI BIG LEADS THE WAY
IN JALGAON’S BOOMING AGARBATTI MARKET:
MANOJ TRADING
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START YOUR OWN
DHOOP BRAND

Committed to Building Brands Since 2005
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MANUFACTURING PRODUCT RANGE
BIGGEST WET DHOOP MANUFACTURER IN NORTH INDIA \
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Explore Our Dhoop Range

Trusted by ©" Industry Leaders % \

AGARBATTIS

PUre Fragranced’
I

® 919315690511 @ info@prayergroup.in
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CAMPHOR

Premium Incense Sticks

Brand Cwned By : Manufactured by & Consumer Care Address :
BHARAT INDUSTRIAL CORPORATION BI“D U BINDU INCENSE CRAFT LLP

P.O. BOX No. 2104. Bangalore - 560 021 S AT I0R BHENVIN G i g
8 INCENSE CRAFT Bangalore - 560 021(INDIA)

+91 89043 11022 contact@panchavati.com www.panchvati.com
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Address:
#24, Gangadhar nagar, 3rd main sarakki gate, E-mail: info@forestfragrance.com
Kanakapura main road, Banashankari, Customer care no: 08026712538, 6362-547943

Bangalore-560078. Website: www.Forestfragrance.com




SUGANDH INDIA EXPO 2025

CONCLUDES SUCCESSFULLY IN MUMBAI,
SETS A NEW BENCHMARK IN THE INDUSTRY

The fragrance of the expo reached international shores, living up to the theme
‘Mehkega Mumbai, Mehkega Maharashtra’

EEE‘-ME EE:H WELCOMETO

Incense & Fragrance INDIA'S PREMIER

gx.m E-_ll April 2025

A,

MAIN SPONSDR

@

GROW 'WITH CHARU
CO-SPONSORS

wwnw.sugandhindia.in

nd Edition of Sugandh India Expo 2025 was held on 12th
and 13th April 2025 at Hall 3, BEC, NESCO, Goregaon
East, Mumbai, and concluded with grand success. Over 50
companies participated in this two-day expo, which saw
the presence of thousands of traders from across India
and abroad. It firmly established itself as a premier B2B
platform for the incense and fragrance industry.

t the entrancae of the expo, the aroma of five-foot-tall incense sticks
not only perfumed the entire venue but also truly embodied the theme
‘Mahkega Mumbai, Mahkega Maharashtra’ Their fragrance spread not
only across Mumbai and Maharashtra, but even beyond Indian borders.
Everyone who participated in this expo carried home delightful and
memorable experiences.

The expo was inaugurated by Mr. Bharat Shah, Mr. Vaibhav Shah, and
Mr. Parth Shah of Charu Perfumery House (Main Sponsor); Mr. Goldy
Nagdev; Hari Darshan Sevashram P Ltd.; Mr. Ashish Shah of BIC Brand;
Mr. Bilal Attar of Abhimaan Brand Premium Agarbatties; Mr. Shripal
Patel of Ocean’s Deep Printers; and Mr. Jatin Chheda of Veeana Perfumery
Works LLP, along with Lanyard Sponsors Mr. Sandeep Jindal and Mr.
Sahil Jindal of Singapuraship Produce India P Ltd. Additional sponsors
included Sachee Fragrances and Chemicals Ltd. as the Exhibitor Gift
Sponsor, Seth Brothers Perfumers P Ltd as the Water Bottle Sponsor, and
ATG Khidmat as the Exhibitor Kit Sponsor.

Renowned brands such asITC Mangaldeep, Karntaka Fragrance, First
Choice, Misbah, Janak, Jyoti Products, V. Jai, Skyora, Gangotri Incense,
TPRG, Himalaya Dhoop Agarbatti Industries, INDO GSP Chemicals P
Ltd, Radio Brand Agarbatti, SVD Pinechem, S.B. Enterprises, Vignesh
Benzoin, Vastu Enterprises and Nandi showcased their products at the
expo, which received great appreciation. The extent of the expo’s success
can be judged by the fact that several international guests also attended
and were thoroughly impressed by the excellent organization. Thousands
of traders, exporters, distributors, manufacturers, perfumers, and raw
material suppliers from across India participated. Large numbers of
visitors came from states like Maharashtra, Gujarat, Telangana, Andhra
Pradesh, Madhya Pradesh, and Karnataka. The quality attendance
ensured that exhibitors remained busy both days, fostering a continuous
business-oriented environment.

Visitors from countries like Thailand, Iran, Russia and Indonesia also
attended the expo. Some companies had joined the event with a focus
solely on the Indian market, but they ended up finding international
buyers as well. Both exhibitors and visitors praised the excellent
arrangements and professional management, saying that the event
has set a new benchmark in the industry and felt truly international in
standard. With the overwhelming success of Sugandh India Expo 2025 in
Mumbeai, the organizers are now moving ahead with full preparations for
their next grand event — Sugandh India Expo 2026 in Kolkata, which will
be held on February 6, 7, and 8, 2026. This three-day event is expected to
be even bigger and more spectacular. The industry has already responded
positively, with 40% of the bookings already completed.
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KOLKATA?
I SEE YOU

AGAIN IN
KOLKATA

+« KOLKATA

INDIA PREMIER
INCENSE & FRAGRANCE

EXPO

6th, 7th and
8th February 2026

i Follow us on:

¢ Facebook: sugandhindiaM
o Instagram: sugandhindia
= YouTube: sugandhindia

« Linkedin: sugandhindia
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EXPO FEEDBACK

| recently returned from the Sugandh India Expo in Mumbai, and I'd like to share my experience.

It was a well-organized and highly successful exhibition. The Bombay Exhibition Centre, being a
landmark and centrally located venue, made it accessible for everyone. The participation was
impressive—not just from brands and ingredient suppliers, but also from a wide range of
attendees including retailers, wholesalers, puja shop owners, supermarket chains, distributors,

super stockists, and CNF partners. Visitors came not only from Mumbai but also from across
Maharashtra, Gujarat, and Rajasthan. Congratulations to the entire team for pulling off such a

fantastic event. This was Sugandh India’s second expo—the first was in Varanasi last year—and

I must say I've seen significant improvement. I'm glad to be part of this journey and look forward
to participating in more such events. One special highlight for me was being invited by the
Sugandh India team to interact with the younger generation in the industry. They asked if | could take out some time to guide
new entrants and answer their questions, which | considered both a pleasure and an honour. They even displayed a placard at
the entrance and shared the initiative on social media. As a result, many young professionals approached me—some at the
event and others later via email and phone. It was truly heartening to see the enthusiasm and curiosity of the next generation.
Honestly, | feel | learned just as much from them. If my experience can help anyone—young or old—I'm always happy to share.
This is our way of giving back to an industry that has given us so much. Thank you, and God bless you all

- Goldy Nagdev, Hari Darshan Group, New Delhi (Co- Sponsor)

“Thanks to Sugandh India, the expo was a
grand success. We connected with
customers from across India and even
internationally. Looking forward to more
such opportunities.”

Abdul Rahman
First Choice Fragrances,
Pune (Exhibitor)

‘It was a wonderful experience. We met
retailers, wholesalers, distributors, and
even exporters. The organizing team did an
excellent job. Our fabricators were also
impressed with the timely delivery and
support from the organizers. The
arrangements were perfect, and all our
needs were promptly met.”

Aalap Dangar
Janak Perfumers, Rajkot (Exhibitor)

“The response at Sugandh India Expo was

fantastic. We generated numerous business

leads. It was my first time participating, and
the experience was amazing.”

Ankis Patel

Skyora Enterprise,

Ahmedabad (Exhibitor)

“I's been a great experience, especially
launching our new brand Bindi at this
platform with over 20 products. The
response was very encouraging. The visitor
profile at Sugandh India is impressive. Il
always stay connected with the magazine
too—it keeps me updated on industry
trends.”
Ashish Shah
BIC Brand, Bengaluru (Co-Sponsor)

“We got excellent exposure at the expo. The
visitors were serious industry buyers. With
fewer stalls, we had more time for
meaningful conversations. Overall, a very
good experience.”
Bilal Attar
Abhimaan Brand Premium Agarbatties,
Pune (Co-Sponsor)

“It was a pleasure being the main sponsor
of Sugandh India Expo. The event gave us
great exposure and allowed us to reconnect
with many in the industry. We are thankful to
the team for this excellent opportunity.”
Bharat Shah
Charu Perfumery House, Bengaluru (Main
Sponsor)



“We received a great response at the expo
and met good customers. The event was
very well organized.”

Hardik Brahmbhatt
Jyoti Products, Chhatral,
Gujarat (Exhibitor)

“We’re extremely happy. Thanks to Fareed
bhai for his support. Day one was packed
with visitors, and day two also saw good
footfall. Wishing all the best for future
editions.”

Jatin Chheda
Veeana Perfumery Works LLP,
Mumbai (Co-Sponsor)

“This was our second time with Sugandh

India. Our first participation in Varanasi was

also our first-ever expo, and we got a great

response there too. We'’re proud to be

associated with Sugandh India and will

continue to support them in all future
editions.”

Ibrahim Khalandar

Karnataka Fragrance,

Bengaluru (Exhibitor)

“This platform is at par with international
standards. Full marks to the team for
excellent stall management, food
arrangements, and overall service. Wishing
you all the best—you’re on the path to going
global.”

Mansukh Gosrani
Vijay Group,
Mumbai (Exhibitor)

“We felt genuinely welcomed at Sugandh
India Expo. This was our first exhibition
where the quality of visitors exceeded our
expectations. A big thank you to Fareed
bhai for his constant support. This platform
will benefit us in the long term.”

Munish Gupta
Himalaya Dhoop Agarbatti Industries,
Jalandhar (Exhibitor)

“My best wishes to Sugandh India for future

events. | look forward to exhibiting in the
upcoming editions.”

P. J. Ravi Kumar

Orkay Fragrances,

Bengaluru (Visitor)

“On behalf of the Singapuraship family, |

| thank Sugandh India for organizing this

wonderful expo. We had a great time and
appreciate the team for taking such good
care of us. Looking forward to more events
like this.”

Sahil Jindal
Singapuraship Produce,
Mumbai (Sponsor)

“Though | couldn’t exhibit this time due to
prior commitments, visiting the expo made
me realize | should have participated. I've
confirmed for the next edition. The event
was very well organized. | know Farooqui
bhai and Fareed bhai personally—their
calm and systematic approach inspires
confidence.”

Shailesh Rao

Svar Fragrances and Flavours Pvt. Ltd. (Visitor)

“We are grateful to everyone who visited
the second edition of Sugandh India
Expo. The event was excellently presented
and a big success. The response was
overwhelming - we loved it!”

Shripal Patel
Ocean’s Deep Printers,
Ahmedabad (Co-Sponsor)

“This was our first time at Sugandh India
Expo, and we were surprised by the high-
quality crowd. All our key buyers visited us.
The event exceeded our expectations and
was very well managed. We're definitely

| coming back next year.”

Ushma Mehta
Stallion Flavours and Fragrances
(Exhibitor)
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110055

Sponsor

Charu Perfumery Manufacturing And Export Of Incense Stick/ #6031/1, 10Th Main Road, 4Th E Block, | Main Sponsor 7929021044 info@charuincense.com
House Agarbatti, Dhoops, Rajajinagar, Bengaluru. India.

Cones And Cup Sambrani Bengaluru- 560010.
Bindu Incense Craft Incense Sticks (Agarbatti) Dhoop, Cones Plot No 129 & 130 Kumbalgodu Village Co-Sponsor/Reg Area | 8904311022 purchase @panchavati.com
LLP Kengeri Hobli, Bangalore - 560074 Sponsor
Hari Darshan Agarbatti,Dhoop Cones ,Dhoop Sticks ,Pooja Qil , Plot Number-519, Patparganj ,New Co-Sponsor 9990115599 gn@haridarshan.com
Sevashram Private Pooja Ghee, Chandan Tika ,Jyot Batti ,Bambooless Delhi 110092
Limited Sticks ..Etc
Goodluck Perfumers Manufacturers Of Agarbatti/ Sambrani Dhoop, 791, Budhwar Peth, Moti Chowk, Pune Co-Sponsor 9225579895 goodluckperfumers@hotmail.

Sambrani Dhoop Cups/ Attar/ Perfumes/ Bakhoors. 411002 Maharashtra India com
Oceans Deep "Excellence In Every Print, C/1, Chinaibaug Estate, Nr. Union Bank Co-Sponsor 079-25631881, design@oceansdeepprinters.
Printers Perfection In Every Package.” Of India,Nr. Amrut Estate, Nr. Torrent 8980628180, com

Boxes, Outer Box, Corrugated Box, Zipper Pouch, Power, Brts Dudheshwar Road, 8469898381

Poly Pouch, Paper Pouch, Ahmedabad-380004

Rigid Boxes, Canister, Pet Bottles, Stickers, Labels,

Catalogue,

Hang Tags, Stationery....."
Veeana Perfumery We Are Manufacturers Of Agarbattis , Dhoop "286, Jainam House, 1St Floor, Bhat Co-Sponsor 022-23475499 / accounts@veeana.com
Works LLP Sticks, Dhoop Cups, Havan-Samagri, Etc. Bazar, 23433249,

Narshi Natha Street, Masjid Bunder, 09223311786 /
Mumbai - 400009" 09223355555

Atg Khidmat Leading Supplier Of Printed Promotional Products Ab-87 Amarpuri Paharganj, New Delhi Registration Kit 8298911427 atgkhidmat@gmail.com

Seth Brothers
Perfumers Private
Limited

Industrial Fragrances

2348, Tilak Bazaar, Delhi-110006

Water Bottle Sponsor

98111 48797

schimmer.sbppl@gmail.com

Sachee Fragrances
& Chemicals Ltd

Fragrances, Flavours & Essential Oils

D-11 & 12, Sector - 2, Noida - 201 301,
Uttar Pradesh, India

Exhibitor Gift Sponsor

01202536111

sales@sacheefragrances.com

Cups, Roll On Perfumes, Eu De Parfum, Industrial
Fragrances

Guijarat

Singapuraship 350/C Ahwc Complex , Vidyalankar, Lanyard and Badge 99201 20101 contact@singapuraship.com
Produce | Pvt Ltd College Road, Wadala East , Mumbai , Sponsor sales@singapuraship.com
Maharashtra 400037
Mangaldeep By Itc Incense/Dhoop/Sambrani And Matches S.No — 10 ( 69, Akshaya Building, Exhibitor 9003003655 Kavya.maheshwari@itc.in/
Ltd Chamiers Road, Chennai, Chennai, Sudhir.r@itc.in
Tamil Nadu, 600018 )
Jyoti Products Perfumed Agarbatti & Dhoop Sticks "1 To 5, Shreeji Industrial Estate Ambav Exhibitor 9824270000, info@jyotiproducts.com
Pura Road, Nr. 98242550361
Capital Char Rasta, Phase-3,Gidc,
Chhatral (N.Guijarat) -
382729, India"
Misbah Fragrances Incense Sticks , Dhoop Sticks , Dhoop Cones, Cup | No 7, 3Rd Main Road, Gangondanahal- Exhibitor 9886171117 MISBAHFRAGRANCE@
Samrani , Premium Wet Dhoop , Candy Incense , li, Mysore Road, Nayandahalli Post, GMAIL.COM
Perfumes, Loban Samrani, Many More. Bengaluru, Karnataka 560039
Vijai Agarbatti Agarbatti , Dhoop, Product Gala No 103-106, Behind Mahanagar Exhibitor 7770023232 v.jaiagarbatti1984@gmail.com
Products & Kasi Rani Cng Pump, Rahnal, Bhiwandi — 421302,
Agencies Maharashtra, India
First Choice We Are Manufacturer And Exporter Of Premium Sr No-32/3/15, Behind-Angraj Hotel Exhibitor 9637086086 / firstchoice.fragrance@gmail.
Fragrance Incense Stick,Flora Incense Stick,Sambrani Dhoop, Pune City Pune Pun, Pune, Kondhwa 9552226850 com
Sambrani Dhoop Cup, Bakhoor, Perfume, Wet Budruk, Pune Maharashtra - 411048,
Dhoop, Loban, Etc. India
Skyora Enterprise Skyora Enterprises Start In Augast 2022 With 22, Samarpan Ind Park, Motipu- Exhibitor 9898162631 / CONNECT.SKYORA@GMAIL.
Export Market And Latter On Came In Local Market. | ra-382433, Kuha, Ta-Daskroi,Di- 7863842309 COM
Skyora Enterprises Is AAll Type Of Incense Stick, Ahmedabad. Gujarat
Dhoops Manufacture. Primium Hand Roll Masala
Batti, Machine Made Masala Batti And Sambrani
Dhoops Is It Hero Products.
Svd Pinechem Pvt Gum Rosin, Pine Qil, Terpineol, Dipentene, "208,2Nd Floor, Maker Bhavan lii, Exhibitor 9619002986 info@svdpinechem.com
Ltd Turpentine Oil, Camphor Powder, Isoborneol 21, New Marine Lines,
Powder, Bhimseni Camphor Flakes, Paraffin Waxes Mumbai 400020."
Param Techno Agarbatti, Sambrani, Doopstick Drying Oven Kud Business Avenue C5 Parshnath Exhibitor 7666717663 paramtechnoenergy@gmail.
Energy System Complex Bhiwandi, Thane,Maharashtra com
421302
S B Enterprises Incense-Sticks,Dhoop-Sticks,D- 21/12,11Th "B" Cross,Hosahalli Main Exhibitor 91-8850133697 Sbenterprises17193@gmail.
hoop-Cone,Raw-Cone,Wett-Dhoop,Sambrani And Road,Padarayanpura,Banglore-560026 com
Etc Company Profile
Himalaya Dhoop Manufacturer Of Wet Dhoop , Incense Sticks , Wh-91 , Old Sabzi Mandi Chowk , Exhibitor 98032-12828, HIMALAYADHOOPAGGAR-
Agarbatti Industries Incense Cones , Incense Dry Sticks , Hawan Jalandhar City -144001,Punjab 9417100094 , BATTI@QGMAIL.COM
Products 9417314040
Balaji Polymers We Balaji Polymers Are One Of The Best Laminated | Samdhari Road Balotra Exhibitor 9587307477 Parihar.jitendar3@yahoo.com
Flexible Packaging Material Manufacturer. Just Like
The Wheel Symbol, We Are A Symbol Of
Wholeness, Mindfulness And Direction
J K Products We Are Manufacturing Agarbathies. Flora Bathies, "16/33, Middle Tailors Street, Trichy, Exhibitor 7708670918 "tprgincensesticks@gmail.com
Instant Dhoop Sticks And Other Pooja Items. Our Tiruchirappalli tprgincensesticks@yahoo.co.
Speciality Products Are Sambirani Cups, Loban Tamil Nadu - 620008, India" in"
Sambirani And Athar Items.
Gangotri Incense Incense Sticks,Car Freshners,Attars,Bakhoor,Dhoop | "2, Ground Floor, 1 St Cross, Cottonpet, Exhibitor 8050908070 Yeshwanth1975@gmail.com
Sticks N M Lane, Bangalore, Bengaluru Urban
Karnataka - 560053, India"
Janak Perfumers Incense Sticks, Dhoop Sticks, Dhoop Cones, Dhoop | Village Naranka, Ta. Paddhari, Rajkot, Exhibitor 9879608285 profile.janakperfumers.com
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Kamal Ji Gondwala Specially Deals In All Types Of Gum, Guggul, 21/1, Kalali Mohalla, Chhawani, Exhibitor 94250 53005 kamaljigondwala@yahoo.com
Shatawar, Kesar, Amla, Kamar Kas (Palash Gond) Indore-452 001
And Also Deal All Types Of Herbs In Powder Form
Vaastu Magic We Are Manufacturers Of All Types Of Kapoor Dani. | 101 Gangotri Industrial Estate Sativali Exhibitor 9011523134 VAASTU2018@GMAIL.COM
Vasai (E)-401208
Indo Gsp Chemicals Di Ethyl Phthalate (Dep) Maker Bhavan 2, 3Rd Floor, 18 New Exhibitor 7278365146 anushree@indogsp.com
Private Limited Tri Ethyl Citrate (Tec) Marine Lines Mumbai - 400020
Di Methyl Phthalate (Dmp)
Dioctyl Phthalate (Dop)
Di Octyl Adipate (Doa)
Amazon Global Export Godrej Two, Pirojshanagar, Vikhroli, Exhibitor 93725 85088
Selling Mumbai, Maharashtra 400079, India
Nildhara Ltd "Incense Stick 788/5749/2, Ghb Stadium Road, Exhibitor 8511920787 INFO@NILDHARA.COM
Mosqutoes Vaporisor, Bapunagar, Ahmedabad
Cockroche Gel,
Chowk, Rat Cake,
Bad Bugs Spray,
Household Insecticide"
Shb Advertising And Puja Samagri/Puja Essentials. N15/189 Badi Gaibi Mehmoorganj Exhibitor 9651001942 shbadvertisingmedia@gmail.
Media P Ltd Varanasi 201010 com
Prajeet Enterprises Agarbatti Dhoop Batti Loban Batti Masala Batti Plot No 46 Midc Waluj Behind Siemens Exhibitor 9422533454 PRAJEETENTERPRISESO7@
Champhor Ltd Nrb Square Chh Sambhajinagar GMAIL.COM
Aurangabad 431136 (M.S)
Rubicon Print & Pack | Printing And Manufacturing Of Various Types Of "Rubicon Print & Pack Private Exhibitor 9081629991 / contact@rubiconprintpack.com
Private Limited Paper And Corrugated Boxes As Per Customer Limited203 & 204 2Nd Foor Block-G 9081629993
Specifications Sumel Buisness Park-6
Dudheshwar Road Ahmedabad
-380004"
M A Baig Agarbatti We Are A Leading Manufacturer Of Natural Mastani 132, Near Char Nal, Ram Suber Baba Exhibitor 9881410804
Gruhaudyog Incense Stick, Natural Abhimaan Incense Stick, Nagar, Kavrapeth, Nagour Maharashtra
Natural Kesar Chandan Incense Stick, 5 In 1 - 440012, India
Natural Rangoli Incense Stick And Natural Prasant
Flora Incense Stick
Soham Industrial Agarbatti Making Machine All Packing Machine "A/19/8, Road No.8, Nr. Jalaram Kanta, Exhibitor 9825457848 info@sohamtex.com
Machinery Ltd Customized Machinery Mg Road, Udhna Udhyog Nagar, Surat
Gujarat - 394210, India"
D Royal Agarbatti "The Manufacturer & Wholesaler Of "Plot No 130B, New Basti, Kalamana, Exhibitor 96892 83986
Loban Agarbatti & Dhoop Stick Nagpur
" Maharashtra - 440017, India"
Gangotri « Natural Essential Oils 54/20, Canal Road, Naya Ganj, Kanpur Exhibitor 9935112233 INFO@NATURALESSENTIA-
International « Spice Oils LOILS.IN
«Carrier Oils
« Spa & Massage Oils
* Indian Attars & Perfumes
« Fine Fragrances
« Aromatherapy Blends
« Hydrosols
Gs And Company Manufacturing Of Loban (Sambrani) Behind Veda Commune Mall Sanwer Exhibitor 9926033336
Road Indore
Shankar Lal Premium Scented Incense Sticks, Dhoop Sticks C/O Vaishali Enterprises Shop No.5 Exhibitor 9414007970 / Shankarlal.g.agarbatti.works@
Gullumal Agarbatti Company Profile Opp.Plaza Cinema Padao Ajmer 9829400000 gmail.com
Works 305001 Rajasthan
Rp Fragrances Bakhoor, Incense Sticks, Agarbatti, And Dhoopbati R.P. Health Care Head Office: - Ahmadi Exhibitor 7388253925 Rphealthcare00@gmail.com
Tola, Kannauj - 209725
Ms Can Aluminium Bottle, And Attar Bottle R.P. Health Care Head Office: - Ahmadi Exhibitor 9999948609 Rphealthcare00@gmail.com
Tola, Kannauj - 209725
Karnataka Fragrance | Agrbatti , Dhoop , Cones , Cups Etc "No 518 , 1St Main , llyas Nagar , 100Ft Exhibitor 9980567161 www.karnatakafragrance.com
Ring Road
J P Nagar , Bangalore -560078"
Steamtech Incenses Sticks Dryer Manufacturer, 611, Aalap -B, Limda Chawk, Rajkot Exhibitor 9104599151 steamtechinnovative@gmail.
Innovative Machinery | Dhoop Sticks Heat Dryer Manufacturer, 360001 com
Private Limited Dhoop Cup Dryer Machine,
Agarbatti Heat Dryer Machine Manufacturer
Nandi Panchgavya Panchgavya Products Manufacturing 5A, Ashwavilla Bunglows, Nr Murli Exhibitor 7434000633 info@wownandi.com
Pvt Ltd Restaurant, Sindhu Bhawan Rd,
Ahmedabad, Gujarat 380059
Purnima Perfumery Black Incense, White Incense,Metallic Incense, Plot No72 Purnima Agarbatti Shiv Exhibitor 8888124766
Works Loban, Masala Agarbattis, Scented Agarbattis,And Shakti Baar K Pass, Old Kamptee Rd,
Sambrani Cups Kalmana, Nagpur, Maharashtra 440017
Hindustan Issas Dhopp , Frankincense Opp. Haridham Swaminayaran Mandir, Exhibitor 9898844171 / hkhujema@yahoo.com
Dhoop Company Sokhada Road, Sokhada Vadodara - 9033101030
391745
Shree Ghantakarna Dry Dhoop Sticks/Dhoop Powder/Cup Dhoop/ Banas Ind. Area, Near Shreeram Exhibitor 9824550660 / sgmdhoop@gmail.com
Mahaveer Dhoop Hawan Powder/Gugal Powder Cinema ,Deesa-385535 9638953724
Products
Stallion Flavours And | « Natural Essential Oils 129, Blue Rose Industrial Estate, Exhibitor 88794 48870 stallionfnf@gmail.com
Fragrances « Fine Fragrances Western Express Highway, Next To
Metro Mall, Borivali East, Mumbai,
Mumbai Suburban, Maharashtra,
400066
Vignesh Benzoin Co Supplier Or Manufacturer Of Benzoin-Related "152 141 Ground Floor, Chowda Reddy Exhibitor 7019117173

Products, Potentially Incense, Dhoop, Or Other
Aromatic ltems

Palya 2Nd
Division 5Th Cross, Chintamani
Chikkaballapur Karnataka"
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LEGACY AND
INNOVATION IN
INCENSE

m G <
THE JOURNEY OF CHARU PERFUMERY HOUSE

Charu Perfumery House has been a pioneer in the incense industry since its inception in
1970. Founded by Sri Shantilal J. Shah, the company evolved from a small-scale operation in
Bangalore to a brand with a strong domestic and international presence. Over the decades,

Charu Perfumery House has continuously innovated, adapting to changing market trends
and consumer preferences while maintaining a legacy of quality and excellence. Bharat
Shah, the current head of Charu Perfumery House, shared insights into the company’s
journey, innovations, and future vision with Sugandh India.
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8 GROW WITH CHARU

The Beginnings of a Legacy

Bharat Shah told Sugandh India that the journey
began in 1970 when his father, Late Shantilal J.
Shah, established M/s. Ranjan Agarbatti Works.
With a vision to create remarkable incense
products, his expertise helped the brand gain
prominence in both domestic and international
markets. As the business expanded significantly,
Charu Perfumery House was established in 1979
to accommodate its growth. The company’s first
brand, Jumbo Jet, was initially export-oriented
but also gained a domestic presence. Over time,
Charu Perfumery House introduced multiple
brands, with Five Star, launched in the 1980s,

remaining one of the most enduring products in
its portfolio.

Growth and Expansion

Over the years, Charu Perfumery House
expanded from its Bangalore base to establish a
strong presence across India and in international
markets. Bharat Shah noted that the company
now offers over 2,000 domestic products and
more than 2,500 export products, covering a
wide range of incense-related items, including
agarbatti sticks, cones, masalabatti, and bamboo-
less incense.
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Innovations and Industry
Contributions

Discussing key innovations, Bharat Shah highlighted
the company’s role in revolutionizing incense
packaging by shifting from wooden cases to
corrugated carton boxes—now an industry standard.
Another notable introduction was the Five Star pack,
featuring five different perfumes in one package, a
concept that was well received by consumers. He
further mentioned that Charu Perfumery House was
one of the first in the industry to leverage television
and radio advertising. Campaigns aired during iconic
shows like Ramayan and Mahabharat significantly
boosted brand visibility and inspired many
competitors to follow suit.

The Role of the Third Generation

In recent years, the third generation of the family,
including Vaibhav Shah and Parth Shah, has brought
fresh perspectives to the business. Bharat Shah
pointed out that their focus has been on automation,
productivity, and market expansion. One of the major
initiatives under their leadership has been the launch
of an exclusive e-commerce division under the Charu
brand, allowing consumers to purchase products
directly from the company’s website. Additionally,
Charu Perfumery House has ventured into quick
commerce, ensuring rapid product delivery through
platforms like Blinkit and Swiggy Instamart. These
digital initiatives are shaping the future of the
company’s market approach.
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Bharat Shah highlighted the company’s role in
revolutionizing incense packaging by shifting
from wooden cases to corrugated carton boxes—
now an industry standard. Another notable
introduction was the Five Star pack, featuring
five different perfumes in one package, a concept
that was well received by consumers. He further
mentioned that Charu Perfumery House was one
of the first in the industry to leverage television

and radio advertising.

Market Strategy and
Challenges

Bharat Shah emphasized that while
many incense brands rely on
aggressive pricing and promotions,
Charu Perfumery House remains
committed to a quality-first approach.
He noted that while some competitors
compromise on quality to lower costs,
Charu Perfumery House prioritizes
delivering premium products that build
long-term consumer trust. However, he
acknowledged the challenges the
industry faces, including regulatory
changes, banking constraints, and a
lack of industry unity. Despite these
hurdles, he remains optimistic, stating
that incense consumption has grown

tenfold in recent decades, and industry-
wide cooperation will be key to
sustainable growth.

The Future of Charu
Perfumery House

Looking ahead, Bharat Shah shared
that the company’s focus is on
strengthening its market position and
expanding its product portfolio. While
new product launches are under
discussion, Charu Perfumery House is
actively exploring innovative ventures.
With a legacy spanning over five
decades, the company remains
committed to quality, innovation, and
consumer satisfaction as it continues
redefining the incense industry. B




The Pure and Auspicious Incense Products of

Parivaar elevates the Atmosphere,
Uplifting and Purifying the Surroundings
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Manufactured by :

INCENSE PARIVAAR PVT. LTD.

Beside Radhe Krishna Industrial Park, Zak-Jalundra Road, Mota Jalundra, Dist. Gandhinagar-382305
Ph.: 9898000948 | parivaaragarbatti@gmail.com | www.parivaargroup.com
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LALIT SUCHDE

Nandini Agarbatti Company Private Limited has established a strong market presence across
Maharashtra and several other states. The rise to prominence reflects the relentless hard
work, commitment, courage, and integrity of three generations of the founding family.
The fourth generation has now joined the enterprise, contributing fresh ideas and modern
business practices to take the legacy forward. Headquartered in Nashik, the Nandini brand
has gained widespread popularity in Maharashtra for its agarbattis, dhoop, camphor,
pooja essentials, and religious literature. Talking to Sugandh India—the Managing Director,
Shri Lalit Suchde, shared insights into the group’s journey. He noted that his grandfather,
Maganlal Suchde, laid the foundation of the business in 1952, starting as an agarbatti trader.
After migrating from Karachi during the 1947 India-Pakistan Partition, Maganlal Suchde
eventually settled in Nashik, Maharashtra, where he began operations at a modest scale.
The business started with the trading of Darbar Agarbatti, a hand-rolled product, which was
the norm at that time across the incense industry. In the subsequent years, Lalit’s father,
Bhavanji Bhai, took charge of the business and expanded it through sheer perseverance.
Today, all five brothers, including Lalit, are actively involved—two elder and two younger—
ensuring the continuity and growth of the family-owned enterprise.
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hen asked about the

shift from trading to

manufacturing, Mr Suchde

shared that the company
formally entered production on 2 September
1989 under the name Suchde Perfumery, with
the launch of the Nandini Agarbatti brand.
The initial setup was modest—a small factory
with just eight workers and a single retail
outlet. “Today, we operate two manufacturing
units employing over 150 workers, and we also
run a prominent showroom in the market,”
he said. Following the success of the flagship
brand, the company launched its Mogra
variant, which went on to gain popularity
across India. “Mogra became our top-selling
product, and its appeal was such that even
in Bengaluru and Mysuru—traditional hubs
for premium agarbattis—manufacturers kept
our Mogra variant on their tables,” he added.
Mogra is a high-quality incense product with
a maximum retail price (MRP) of 2100. The
company’s best-selling products today are Prem
Ras, Action and Panchamrit. These products
have achieved wide market acceptance and
consistent demand. Lalit Suchde credited the
company’s success in large part to the efforts
of his wife, Usha Suchde. “It was because of
her hard work and determination that we were
able to open our first factory and shop,” he
said. In [year] 2000, the company expanded by
establishing a larger factory on Agra Road. He
further acknowledged the critical role played
by their suppliers, customers, and friends, who
supported the business at every stage. Recalling
their early days, Lalit said, “My wife and I
used to reach the factory early in the morning
to handle the blending work ourselves. The
children would go to school, and as a result,
we could only open the shop after 1 PM—but
customers would already be waiting outside.”
He emphasised that Usha Suchde’s tireless
commitment and dedication were instrumental
in building the foundation of the business.

Responding to a question from Sugandh
India, Mr Suchde revealed that his wife has
always overseen the blending process, which
has ensured consistent product quality over
the years. “We have always prioritised superior
customer service,” he added. He noted that the
company owns six delivery trucks, enabling it
to maintain on-time delivery. Only for long-
distance or out-of-state shipments do they

rely on external transport services. Nandini
Agarbatti currently operates with a strong
distribution network of 1,300 wholesalers
and distributors, supported by 35 super
stockists. The salesforce includes nine in-
house salesmen, while a dedicated 20-member
management team handles operations.
Suchde shared that the company has recently
acquired land to construct a state-of-the-art
manufacturing facility, which is expected to
become operational by Ganpati Puja.

The new factory will house high-tech
machinery for perfume formulation, blending,
and full-scale production. As part of its
expansion, the company is also setting up
a dedicated unit for camphor production,
driven by rising demand in that segment.
Highlighting one of the key contributors to
their sustained success, he said, “More than
a dozen employees have been with us for
over 30 to 35 years. Their commitment has
played a major role in building the company.”
The next generation is now taking the reins.
Neeraj, Lalit’s son, joined the family business
after finishing school. He has digitised several
functions, including sales and procurement,
which has brought a structured, systematic
approach to operations. “We now meet our
targets on time,” he affirmed. Our blending
team is the heart of the company, composed of
a dynamic quartet: my wife, Neeraj & Dimple
[spouse], and myself. Together, we form a
powerful unit dedicated to driving our vision
forward. “Through this collaborative effort,
we can introduce new trends and consistently
deliver high-quality products to the market,”
Suchde concluded.

When asked why the company transitioned
from trading to manufacturing, Mr Suchde
explained “, We had no prior experience in
manufacturing,” he admitted, “but surely
had a firm resolve and a passion to grow and
succeed in this business.” During their trading
days, Lalit and his team actively engaged with
distributors and retailers in the market for
28 days each month, gaining deep insight
into sales and customer behaviour. “That
ground-level marketing experience helped
us immensely. When we finally launched
our product, the market responded with
strong support,” he said. The launch also saw
significant encouragement from friends and
family, further propelling their entry into
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manufacturing. The success of the Mogra
brand stands as a testament to this journey.
While Nandini remains one of their most
recognised brands, the company today offers
89 products across multiple brands, all of
which have performed successfully in the
market. “It would not be accurate to say that
only one brand leads in sales. Each brand has
found its space and consumer base,” Suchde
noted. He recalled that when their products
first entered the market and began gaining
traction, it was the Mogra variant that gave
the Nandini name its initial prominence.
This success, he emphasised, was the result
of the company’s policy to improve product
quality continuously and provide consistent
customer service. “For this reason, our
products have earned lasting trust and
preference in the market,” he said.

Neeraj, son of Lalit Suchde, joined the
family business after completing his MBA
from Mumbai. Speaking to Sugandh India,
Neeraj said, “I grew up observing the incense
business at home, and after completing
my education, I made a conscious decision
to apply my academic knowledge and
vision to grow our family enterprise.” To
professionalise operations, Neeraj assembled
a structured team and introduced rules and
regulations for each department. “Everyone
adhered to the defined protocols, and this
led to significantly improved outcomes,
benefiting all stakeholders associated with

the company,” he said. He credited the

staft’s dedication and the guidance of his
parents as key drivers behind the company’s
growing popularity and brand recognition.
In response to a question on product pricing,
Neeraj shared that Nandini’s basic quality
products are priced between %125 and X150,
with the premium range extending up to
¥3,000. The product portfolio includes
masala agarbatti, scented agarbatti, bamboo-
less incense products, dhoop sticks, dhoop,
camphor, and Bheem Saini camphor, among
others.

In response to a question from Sugandh
India on the key challenges facing the
industry, Shri Neeraj Suchde stated that
competition in the trade has intensified
significantly, and success now hinges on
effectively navigating this challenge—a task
the company has actively undertaken. “We
closely follow market trends and evolving
customer preferences. Based on this, we offer
products with superior quality and attractive
packaging,” he said. Since the blending
process is handled entirely in-house, the
company retains full control over product
quality. “When customers purchase our well-
packaged, high-quality products at affordable
prices, they genuinely feel they have received
full value for their money,” he added. Neeraj
also observed a new surge in manufacturers
entering the agarbatti industry, which he
considers a positive development. However,
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he pointed out that while creating a good
product once may be easy, establishing it
in the market and maintaining consistent
quality over time is far more challenging.
“We have overcome this hurdle,” he
asserted. “We are constantly improving
quality, and that positions us well to
meet future industry challenges with
confidence.”

Speaking about his plans, Neeraj
Suchde expressed optimism about the
fragrance industry, stating that itis a
continuously evolving sector with no
foreseeable saturation. “The key to
sustained success lies in consistently
introducing new products and maintaining
superior quality,” he said. When asked
about market trends in Maharashtra, he
observed that the region has a strong
preference for intense fragrances,
particularly in Mumbai, which is a hub
for high-premium incense products.

He added that masala agarbattis enjoy
robust demand in this segment. On

the other hand, in the northern parts

of Maharashtra, such as Jalgaon and
Bhusawal, medium-range products

tend to perform better. Discussing
marketing strategies, Neeraj emphasised
the importance of maintaining regular
engagement with the market. “We remain
in constant touch with our dealers and
distributors, offering them target-based

FANCHANRUT

(T

incentive schemes, which encourage
loyalty and sustain long-term partnerships.
This has helped us foster a family-like
network across our distribution chain,”

he explained. Highlighting their latest
initiative, he shared that the company

is organising a trip to the Andaman

and Nicobar Islands for its performing
dealers and distributors. “Those who
meet their targets are rewarded through
these schemes,” he said. So far, the
company has successfully conducted 15
domestic and international tours as part
of its incentive programme, covering
destinations such as Kerala, Kashmir,
Darjeeling, Delhi, and abroad—Singapore,
Dubai, and Hong Kong. From the brand
visibility perspective, the company actively
participates in industry expos across

India and has maintained a strong digital
presence on platforms like Facebook and
Instagram. “These efforts ensure that
people continue to recognise Nandini

as Maharashtra’s number one agarbatti
brand,” he concluded. m
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“Think Quality, Think Siddhi”

How Shree Siddhi Fragrance is Redefining India’s Incense Landscape

Awarded as Gujarat’s Most Popular Agarbatti Brand, Shree Siddhi Fragrance
Sets Sights on National Expansion and Product Innovation in 2025-26

hmedabad-based Shree Siddhi
Fragrance has been making waves
across the Indian incense industry—and
for good reason. With a legacy rooted in
quality and innovation, the company
was recently honored as the Most
Popular Agarbatti Brand of Gujarat. But
for Mr. Jignesh Shah (Director), this is just the
beginning. In an exclusive interview with Sugandh
India, Mr. Shah shares his bold vision for 2025-26,
unveiling new product categories, nationwide expansion
plans, and ambitious export strategies. From premium
dhoop sticks to cow dung-based incense and fragrant
camphor, Siddhi Fragrance is poised to elevate the
agarbatti experience across markets.

Quality at the Core

With the new slogan “Think Quality, Think Siddhi”, the
company reinforces its core philosophy—delivering
premium incense products backed by a strong in-house
manufacturing setup and market-driven innovation. Over
the last 12 years, Shree Siddhi Fragrance has introduced
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more than 275 SKUs, becoming a trusted name across
households and retailers alike.

From Super Stockist model to C&F model: A
Strategic Leap

Director Mr. Jignesh Shah shared that 2024 had been a
year of great success for the brand. One of the major
strategic moves this year has been the opening of the
company’s first owned depot in Hubli, Karnataka. This
marks a transition from the earlier super stockist model
to a more efficient C&F network, with a clear goal of
pan-India depot coverage by March 2026.

A New Era of Premium Offerings

The year 2025 will see a transformative product rollout.
Shree Siddhi Fragrance is preparing to launch a new
range that includes premium dhoop sticks, cow dung-
based incense products, havan cups, and fragrant
camphor. These innovations are the result of extensive
research and market demand, especially in the fast-
growing segment of bamboo-less dhoop sticks.



Building a Pan-India Presence

Already a household name across Gujarat,
Maharashtra, Madhya Pradesh, Bihar,
Karnataka, Chhattisgarh, Odisha, Andhra
Pradesh, Telangana, and Uttar Pradesh,
Siddhi Fragrance continues to expand. In
many regions, customers specifically
request Siddhi products by name. The
company is now focused on deeper
penetration into Punjab, Haryana,
Rajasthan, and Delhi.

Strengthening the South and East

In South India, where regional
manufacturers often have logistical
advantages, Siddhi Fragrance is stepping
up. With a dedicated team now in
Bengaluru and a new depot in Hubli, the
company is streamlining its operations. In
the East, states like West Bengal and Odisha
are managed through regional super
stockists, with Assam and other North
Eastern markets next on the radar for 2025.

Innovating with Packaging Trends

Responding to consumer trends, the brand
is set to launch 300g and 350g zipper packs
under the popular “Banaras Das” and
“Garden Collection” labels. Their red-color
base agarbatti, known for its long-lasting
fragrance and clean burn, continues to

dominate the market. Imported raw
materials from Indonesia further elevate
product quality.

Scaling New Heights in Exports

Shree Siddhi Fragrance has already made
inroads into six international markets and is
planning to expand to 12—15 countries by
the end of 2025. All exports are branded
and tailored for local markets, with
successful SKUs like “Siddhi Seven in
One” leading the charge. This global push
sets Siddhi apart from companies that rely
on white-label or job work.

Specialized Products for Global Demand

Among their export-oriented innovations
are 12mm dhoop sticks and 6-inch bamboo-
less incense sticks, with more cow dung-
based and fragrant camphor products in the
pipeline. These are designed not only for
spiritual rituals but also to appeal to modern
lifestyle preferences in global markets.

Revolutionizing Camphor Offerings

The company is now turning its focus to
fragrant camphor-based products—a shift
from the traditional tablet form. With
camphor oils and scented variants in final
stages of development, Siddhi is ready to
redefine this segment with products that
blend aromatic appeal with devotional
utility.

Unfazed by Competition

Despite a rise in local producers, Siddhi
Fragrance stands firm. Mr. Shah credits this
resilience to the company’s
uncompromising quality, dedicated
marketing force, and strong distribution
network—a combination that keeps the
brand several steps ahead in a rapidly
evolving industry.

The Road Ahead

As the incense industry embraces new
trends and growing demand, Shree Siddhi
Fragrance remains committed to excellence
and innovation. With the guiding principle
“Think Quality, Think Siddhi”, the
company is well on its way to becoming a
global fragrance powerhouse.®
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STEAMTECH GEARS UP FOR EXPANSION WITH
NEW MANUFACTURING FACILITY

Successful Showcase by Steamtech at Sugandh India
Exhibition 2025 Mumbai

teamtech Innovative Machinery Pvt. Ltd., a
. leading name in drying solutions for the
agarbatti (incense stick) industry, is setting new
benchmarks in innovation and infrastructure.
With two decades of experience and a dedicated team of
around 130 professionals, the company continues to play a

key role in transforming incense manufacturing across
India.

Kalpesh Shah, Director of Steamtech Innovative,
shared insights into the company’s journey and future
plans. “We have been manufacturing advanced drying
machines for the past 20 years, catering especially to the
agarbatti industry. Our dryers are already running
successfully in most states of India, enabling us to provide
prompt, cost-effective service to our clients.”

Aspart ofits expansion strategy, Steamtech is currently
setting up a new factory on a 2-acre plot, aimed at
significantly capacity

increasing production and

accelerating product development.

The company recently participated in the Sugandh
India Exhibition held in Mumbai on 12th and 13th April
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2025, an experience Shah described as highly successful.
“The exhibition provided a fantastic platform to engage
with industry professionals, receive valuable feedback,
and showcase our energy-efficient Heat Chamber Dryers,”
he noted.

Looking ahead, Steamtech is gearing up for its next
appearance at the Sugandh India Exhibition in Kolkata on
6th,7th and 8th February 2026, with a strong focus on
building new connections and sharing its latest
innovations with the broader fragrance and incense

community.

“Our dryers help agarbatti manufacturers save both
time and energy, while maintaining superior product
quality,” Shah added. “We’re grateful to Sugandh India for
creating such an impactful platform that fosters industry
growth and collaboration. We remain committed to
innovation, quality, and long-term partnerships.”

With its continued investment in technology and
infrastructure, Steamtech Innovative Machinery is set to
remain at the forefront of the agarbatti manufacturing
machinery segment.®
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SKYORA

Making a Strong Mark in
the Domestic Market

Ankis Patel’s Journey from
Design Engineer to Agarbatti Brand Owner

Skyora, a brand that made its mark in multiple international markets, is now swiftly expanding into India’s
incense stick and dhoop segment. While most players in the industry build a domestic base before venturing
abroad, Mr Ankis Patel took the reverse path-launching his incense trade with exports. Speaking to Sugandh
India, Mr Patel, a former design engineer at a French multinational and an electronics engineering graduate,
shared how a phone call from Johannesburg in 2017 reshaped his journey. The call brought him his first
export order for incense sticks, despite having no background in the industry. Undeterred, he began
fulfilling orders by sourcing products from third-party suppliers.

ealising that... third-party sourcing fell short of expectations, Mr Patel registered the Skyora
brand in 2022. He chose the name with a clear vision—to create a label that resonates
universally. After setting up in-house manufacturing three years ago, Skyora offers nearly 200
roducts, currently exported. In India, Skyora products have gained traction in Gujarat and
Mabharashtra. The company is now gearing up to roll out its full infrastructure and supply chain across
Chhattisgarh, Odisha, Madhya Pradesh, and Rajasthan.

In a conversation with Sugandh India, Mr Ankis Patel admitted he had, no prior experience in the
incense industry. While employed as a design engineer, he had initially planned to launch a PCB
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manufacturing venture—a project he continues to
prepare for. His entry into the incense business
began unexpectedly. Skyora currently offers 200+
products in export segment.

Commenting on Skyora’s market strategy, Mr
Patel stated that the brand does not restrict itself to
a single segment. “We manufacture both economy
and premium products, as premium items have
limited traction in villages and smaller towns. Our
supply aligns with the specific demands of each
market,” he said. Premium products are offered
alongside economy variants wherever suitable.
While Skyora primarily focuses on masala
agarbatti and dhoop cups. The company aims to
maintain a balanced focus across all product
ranges. Addressing global conditions, Mr Patel
pointed out that last year’s geopolitical tensions
and ongoing conflicts drove container costs
sharply upwards. However, he remains optimistic,
stating that if stability returns, Skyora plans to
initiate exports to around a dozen countries by
year-end. He emphasised that the quality and
packaging of export products differ significantly
from domestic offerings. “Each region’s demand is
shaped by its taste, fragrance preferences, and
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climate. We customise our products
accordingly,” he added.

After establishing a presence in
Gujarat and Maharashtra, Skyora is
set to expand its supply network to
Chhattisgarh, Odisha, Madhya
Pradesh, and Rajasthan in the
coming months. Mr Patel shared his
deep interest in the incense industry,
saying, “This is a great industry, and
I am genuinely passionate about it.

Mr Patel added that masala
agarbatti sees the strongest demand
in Maharashtra, Telangana, and West
Bengal—regions where the brand is
now intensifying its focus. “As our
production and supply capabilities
increase, our domestic market will
grow in parallel,” he concluded.

In response to a query, Mr Patel
revealed that Skyora plans to
intensify its focus on exports—not
only incense products but also in the
FMCG segment. “We are currently
conducting manufacturing research
for these FMCG items. They are
being developed specifically for
export markets. Once we see success
overseas, we’ll explore launching
them in India as well,” he said. He
pointed out that our country exports
a wide range of incense products,
gradually challenging China’s
dominance in global markets. “There
is a growing demand for Indian
products abroad, and the government
is actively supporting these efforts,”
he added. Reflecting on his journey,
Mr Patel said, “It’s been six to seven
years since I entered the incense
business, but I continue to learn
something new every day.”m
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V. JAFAGARBATTI PRODUCTS

A FRAGRANT JOURNEY SINCE 1984

Since its inception in 1984, Mumbai-based V. Jai Agarbatti Products has grown into a trusted name in
theincense industry. Known for its wide range of incense sticks, dhoop, and sambranicups, the company
has struck a balance between traditional fragrances and modern customer preferences. With a strong
presence across Maharashtra and international markets, the company continues to spread its aromatic
legacy under the leadership of Mr. Dipesh Shah

The Beginning

The journey of V. Jai Agarbatti Products began with the
efforts of Mr. Shah’s uncle, who entered the incense business
with a passion for fragrance and devotion. Watching and
learning from him, Mr. Dipesh Shah gradually immersed
himself in the art of incense manufacturing and marketing,
gaining valuable experience from a young age.

A Legacy of Leadership

Today, Mr. Dipesh Shah serves as the Managing Director and
has upheld the company’s core values while adapting to
changing market demands. Under his guidance, the brand
has continued to expand while maintaining a strong foothold
in both the premium and economy segments of the market.
Diverse Product Range

V. Jai Agarbatti boasts nearly 200 unique products, ranging
from evergreen classics like Heena, Natsamrat, 8 Wonders,
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and Top Mogra, to devotional variants like Hare Krishna and
Samarthan. The company pays special attention to
packaging, offering options that include:

. Jars ¢ Boxes (in 100g, 509, 409, 259, and 209)
. Zipper pouches *  Rolls (100g & 2509)
. Standard pouches

The pricing is equally inclusive, ranging from %15 to ¥500
MRP to cater to a broad customer base.

Wide Market Reach

Domestically, V. Jai Agarbatti has an expansive distribution
network across Maharashtra, including key regions like
Mumbai, Nashik, Pune, Aurangabad, Ahmednagar, and
Marathwada. Internationally, the company exports to
Dubai, Kenya, Uganda, Tanzania, and Mauritius, where
products containing Oudh and Bakhoor are especially
popular.



Sales & Distribution Strategy

With nearly 20 dedicated distributors and numerous retail
partners, V. Jai's products can be found in kirana stores,
malls, paan shops, and large grocery outlets. Product
demand varies by region — while premium incense does
well in suburban Mumbai and Navi Mumbai, the economy
range sees stronger performance in rural and semi-urban
areas.

Conclusion

Through decades of dedication, innovation, and steady
leadership, V. Jai Agarbatti Products has established itself as
a symbol of trust and quality in the incense industry. As the
company looks ahead, its focus on tradition, consistency,
and step-by-step growth promises an even brighter and
more fragrant future.

Philosophy of Steady Growth

Mr. Shah believes in gradual and consistent expansion. “Our
company policy is to grow step by step,” he said, adding
that their immediate focus remains on meeting growing
demand within Maharashtra before moving into other
Indian states.

Industry Challenges

One of the key hurdles the company faces is the
issue of credit sales. According to Mr. Shah, “Supply often
outpaces payment recovery.” To counter this, the
company emphasizes reducing credit dependency while
continuously enhancing product quality to maintain
sustained demand.

Beyond Incense

Apart from incense products, V. Jai Agarbatti also supplies
pooja oil in bulk, though this is not available for retail
customers. While traditional scents like Mogra and Chandan
continue to be favorites, Mr. Shah notes a rising curiosity
and preference for new, experimental fragrances among
younger buyers.
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VEEANA'S PUJA ITEMS & PUJA OIL ARE A HIT

INDUSTRY STRUGGLING WITH PRICE, PAYMENTS, & GST: JATIN CHHEDA

Mr Jatin Chheda, head of

Veeana Perfumery Works LLP,
Mumbai, believes that the incense
and devotional product industry is
grappling with pricing, payments,
and GST issues. He stressed an
urgent need for an industry-wide

consensus and the formation of
clear regulations through an All-
India-level association. He also
emphasised the importance of
seeking relief from the
government.
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n an exclusive conversation with Sugandh India, Mr
Chheda stated that there has been no improvement
in price wars and pending payments. He insisted that
the industry must collectively agree on rules to bring
stability. To tackle the credit problem, the industry should
force traders who are withholding payments. Speaking
about the GST issue, he said that the recent GST survey
classified various products, and the GST rate on pooja oil,
which earlier stood at 5%, was first increased to 12% and
later to 18%. He added that clearing outstanding GST
dues and penalties is becoming a bottleneck. To this, he
suggested that the association take the lead and intervene.
Veeana Perfumery Works LLP has been active in the
incense and fragrance industry for three generations. The
company manufactures incense products ranging from
agarbatti and dhoop to various pooja-related materials.

Three generations ago, Mr Chheda’s family made
threads for floral garlands offered to deities and,
in grocery stores and laundries, for tying packets.



threads. Under the Veeana Perfumery
Works LLP brand, they produce

a complete range of devotional
products. The company currently
manufactures agarbatti packs priced
between 310 and 1,100 (for 10-kadi
bundles) and also makes products
ranging from ¥600-700 per kg to
premium variants priced at ¥7,000—
8,000 per kilo.

In response to a question about
plans, Mr Jatin Chheda said that
the company is actively working
on increasing the production of
bamboo-less products across various
qualities and price ranges. He
explained that if bamboo imports

Explaining to Sugandh India, he continued
that during the thread-making process, the
villagers took the leftover cotton waste to
make rui batti (cotton wicks). They never
paid for it, though. To counteract this
freelancing, the family employed a few
women to start producing cotton wicks at
home as a business. Their venture gained
momentum and gradually expanded into
manufacturing all kinds of products related
to incense and devotional use. However, it
all began with cotton wicks. Today, under
the Veeana Perfumery brand, the company
manufactures nearly 300 types of devotional
products—including incense sticks,
agarbattis, dhoop, cups, cones, pooja oil and
ghee, camphor, haldi, kumkum, gulal, and
sindoor.

Mr Jatin Chheda told Sugandh India that
the company is focusing on expanding the
reach of its products across seven states—
supplying Mumbai, Thane, and all of
Maharashtra, Chhattisgarh and Gujarat. Next,
distribution has also begun in Uttar Pradesh,
Madhya Pradesh, Bihar, Odisha, and Kolkata.
He stated that their highest-selling product is
Veeana Pooja Oil, launched around 7-8 years
ago. Due to rising demand, they had initially
opted for contract manufacturing. However,
since establishing their plant in 2021, they
have taken control of production. He shared
that the company was named [initially] Lalit
Trade Mart, which used to manufacture
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from China and Vietnam are banned, the
market will shift entirely towards bamboo-less
agarbattis. He drew a parallel with the earlier
restriction on agarbatti imports. Mr. Chheda
stated that restrictions on importing bamboo
may be implemented soon. India, he added, still
does not produce enough bamboo to meet the
domestic demand for agarbatti manufacturing.

Moreover, the bamboo grown in India has
closely spaced nodes, making it unsuitable for
agarbatti machines, unlike the bamboo from
China and Vietnam, which has widely spaced
nodes. He also noted growing objections of a
religious nature to the burning of bamboo in
certain rituals. Despite this, agarbatti usage
remains widespread in many states, including
Mabharashtra. He highlighted that the Jain
community, in particular, prefer bamboo-less
products. In response to another question, he said
that the company currently exports agarbattis and
other devotional items in the Emirates, the US,
the UK, the Caribbean, and Mauritius, especially
for the Indian diaspora.m




SVAR

FRAGRANCES & FLAVORS PRIVATE LIMITED

Mr. Shailesh Rao won the award for
“Best Innovative Idea in Perfumery Marketing”
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Mr. Shailesh Rao's innovative concept, "Make Your Own Exclusive Agarbatti Compound,"
earned him the prestigious "Best Innovative Idea in Perfumery Marketing" award at
Hyderabad, presented by Mr.Sushant of Zee Media.With 27 years of experience in the industry,

his unique idea stood out for its creativity and impact on the perfumery sector in India.
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MAKE YOUR OWN EXCLUSIVE SANDAL COMPOUND =2 < 3 38
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BASE NOTE ODOUR DESCRIPTION 5 2 2
SANDALUM BASE - Rs.2250/KG s o gl <
‘SANDALWOOD, ANIMALIC, POWDERY, ORRIS VIOLET, TURMERIC, SAFFRON, : ) g ° 3
CEDARWOOD, POWDERY, OAKMOSS, MUSK, LAVENDER, FOUGERE. - m ° 2_ m “E
&7 < gl < &
CHANDANUM BASE - Rs.2250/KG [=] 5 8 8
‘SANDALWOOD , CEDARWOOD,TURMERIC, SAFFRON, DUSTY OUD, E % %
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» E 3
‘SANDAL WOOD, FLORA AMBE! R, ALDEHYDIC, SPICY, BASIL,
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25 | 95 X :s
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For Technical Support Contact- 9833540041

HEAD OFFICE: SVAR FRAGRANCES & FLAVORS PRIVATE LIMITED
610, RUNWAL R SQUARE, LBS MARG, MULUND (WEST), MUMBAI-400080. MOB: +91-9833540041



BRAND NEWS

DevDarshan Launches New Incense Sticks Pouches
400¢ pack available in 4 Fragrances: Rose, Lavender, Mogra and Sandal

DevDarshan, a leader in the dhoop and agarbatti industry since
1954, continues to set new benchmarks with its latest innovation.
Responding to the high demand for the 100g and 130g packs,
DevDarshan has launched a new range of incense sticks pouches in a
400g pack. This new offering is designed to provide customers with a
more convenient and enhanced aromatic experience, ideal for those
who prefer larger quantities of their favorite fragrances.

The newly launched 400g pouch is priced at an affordable MRP
of Rs 150/, providing great value for those who wish to enjoy these
premium fragrances in larger quantities. This new product is an
extension of DevDarshan’s existing range, which already includes the
popular 100g and 130g packs available in the market. By expanding
the product line to include the 400g pouches, DevDarshan offers
customers more options to suit their needs and preferences.

The new incense sticks pouches are available in four classic and
beloved fragrances: Rose, Lavender, Mogra, and Sandal. Each
fragrance is carefully crafted to deliver a unique and pleasant scent
that lingers in the air, creating a calming and peaceful atmosphere.
Whether it’s the floral sweetness of Rose, the soothing notes of
Lavender, the fresh essence of Mogra, or the earthy richness of
Sandal, these fragrances cater to a wide range of tastes. The carefully

v, 7o
Rose [

selected ingredients ensure a consistent and long-lasting aroma, elevating the ambiance of any space.

For more information about the new range of incense sticks pouches and other products, visit www.devdarshandhoop.com.l

New Kesarful Jar Incense (300¢) Sweeps Mumbai

Market with Golden Lid & Extra Value

The popular incense brand Kesarful, known for its legacy
of over a decade and its bestseller status in the white stick
market, has launched a fresh and innovative format that’s
winning hearts across Mumbai and West India.

The all-new Kesarful Jar Incense (300g) is priced at T150
MRP and offers 50g more than traditional roll/muttha packs.
Previously sold in the popular roll format, Kesarful has now
upgraded to a container-based jar design that is not only easy
to use but also far more convenient for storage.

The incense comes in a strong, reusable jar with a
premium golden lid, making it ideal for shelf display and
appealing to both retailers and end-users.

Adding to the excitement, Kesarful Jar is available in 4
fragrant variants:

* Kesarful Classic

* Lavender

* Intimate (Attar)

* Chandan
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Retailers are already seeing a surge in demand, with many
reporting that customers love the extra quantity, the reusable
packaging, and the elegant look of the jar. The new launch is being
seen as a smart, modern twist on a trusted favorite.

With its blend of tradition, value, and modern
packaging, Kesarful Jar Incense is not just a product — it’s the next

big thing in the incense market. B
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Head Office: M/s Devdarshan Overseas
314, Industrial Area, Phase-Il, Chandigarh - 160002
Contact: +91-94642 15979, 0172-4645925
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/devdarshandhoop
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www.devdarshandhoop.com [a]=




SAFARI BIG LEADS THE WAY

in Jalgaon’s Booming Agarbatti Marlket: Manoj Trading

ahul Palpyani, has a retail and wholesale

marketing business in Jalgaon which has been

in existence for nearly 40 years under the name

anoj Trading. He told Sugandh India that his

general store started in 1986, from where he handles both
retail and wholesale operations. His brother, Manoj
Palpyani, also manages the business with him. He said that
Safari Big products are the highest-selling at their general
store—in terms of retail demand and wholesale supply.
Most of their customers specifically ask for Safari Big
products. Some three years ago, they reached out to the
company to offer their products for sale due to the demand.
Since then, they have been distributing Safari Big all over
the Jalgaon region. In addition, they also deal in products
from RKT. Rahul mentioned that Jalgaon has become a
potential market for the agarbatti industry. Rahul stated that
in the Jalgaon market X10 pouches and boxes sell well. Big
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Safari in zipper packing is particularly popular. Alongside
this, he also stocks products from Zed Black and RKT. He
said that customers often buy Zed Black Manthan. Although
his general store offers a variety of products, agarbatti
accounts for the majority of sales. As a result, he keeps fewer
Dhoop products. Despite this, Zed Black has a strong retail
presence in the dry dhoop segment. Camphor products in
Jalgaon sell at wholesale rates due to the presence of local
producers. At his store, brands such as Rudraksh (from
Indore), 333, Mangalam, and 777 also see regular demand.
In response to a question, he noted that agarbatti sales are
increasing. On average, a customer spends around 3200 per
month, and 5 out of 10 customers choose products based
solely on brand name. He added that Big Safari continues to
perform well in the market, partly because the company
regularly offers promotional schemes, which benefit both the
retailers and the customers. B
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FOR MORE DETAILS

SCAN THE QR CODE
SA 1951-202
& DG% A 051.2025
2 ¥ | SINCE 1951
R TYEYTS S THAKRAL GROUF

MARKETED BY-

SHREE SADGURU SUGANDHALAYA
K-43, M.I.D.C., Hingna Road, Nagpur (MH) 440016

4 9960237317 | 7447243650

www.indianagarbatti.com
care@thakralgroup.in



Blending expertise to
solve your business needs

e Incense Fragrance
3
g t%ﬁmatic Chemicals

Perfume Powders

ssential Oils

aw Material

o Agarbatti

ility for Fragrance

ANAND ORGANIC PRODUCTS

Address - Nagpur, &) 9404564929 | 7020835326

Website - www.anandram.in | Email - anandorganicproducts@gmail.com



PineChem

Running on Good Faith

G

Six Decades pm—
of Pure i -
Pine Chemistry

i
el 0

Bhimseni Camphor
Comphor | Tobiets |

r -

oneer in the field, we have been suppol :
L L% : - : Camphor Powder Isob I B
re and flavours industry since the early ? K . foborndon e

s have counted on us. Bhimseni Camphor |

Mmfand international sourcing, we provide m Terpineol
oo —

svdpinechem.com

Dipentene

i to your requirements.

Pr ’lﬂtﬂ Limited (Fermerly SVD Resins & Plastics Pvt, Lid) f & in
r Bhavan lil, 21, New Marine Lines, Mumbai 400 020,
6252, +9] 86557 68338 | Emall: info@svdpinechem.com
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MASCHMEIJER AROMATICS
INDIA PVT LTD

A LEGACY OF 60+ YEARS OF MUSKS
AND UNFORGETTABLE SCENTS

DA IN MUSKS |
{\MATCHED PERFORMANC
\MBRETTE,MUSK KETONE,MUSK 3

—

Speciality Chemicals, Essential Qils, Fragrances for
Agarbatti, Dhoop, Potpourri, Car Fragrances.
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AGARBATTI
INDUSTRIES,

et
100% Fresh & Natural ‘-.-ﬁ
od dhupuhenr daglime..

NIMBALKAR AGARBATTI INDUSTRIES

¢, +91 9579051416 | +91 9922341071
FACTORY : NEAR MAAA DURGA TRANSPORT, MASCOT HONDA KHADGAON ROAD,WADI ( NAGPUR)



. SOURCED DIRECTLY FROM
B INDONESIAN FARMS

EPERIENCE THE FINEST PATCHOULI 0ILS B
PATCHOULI O1L 30 LIGHT/DARK R

PATGHOULT OI1L 32 LIGHT/DARK
PATCHOULI OIL (TIRON FREE)
PATCHOULI SELECT
€ PATGHOULI STANDARD LIGHT/DARK

PATGHOULI TERPENES

L % ’
m tq lkta romatlcs Ltd
The creator of AT A\ Jewels

lllllllllllllllllllllllllllllllll | Flavors | Aroma Chemicals

Ph: 011- 42141579/574

Email:sales@iktaaromatics.in | rnd@iktaaromatics.in
www.iktaaromatics.com
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LEADING WET DHOOP MANUFACTUER IN INDIA
WE ALSO DO JOB WORK

DHOOP WE MANUFACTURE
* Golden Dhoop « Pure Kassa * Sandal Base * Floral Dhoop « T1Base *Halmadi Dhoop

Mfg. & Mkid. By:
HIMALAYA DHOOP AGARBATTI INDUSTRIES

y: M, (2 Customer Care : +91 98032 12B28 (O +91 94171 00054 / +91 94173 14040
' ' @ www himoloyodhoop.com @ Jolandhar, Punjab India - 144001

@3 | &mtbiz | +21 70967 00707
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SHREE YOGI SUPER

Sugandhlf

INDIA’S OLDEST & ONLY CARBON FREE

Sambrani Dhoop Manufacturer Since 1991

Our Products

V) Peace of Mind (V] 100% Satisfaction

( Z-:f Natural product (V) Trusted Company

Made from Matural Aromatic resin Non - Synthetic ' ;
For Trade Enquiry
Mfg. & Exported by :

, (©) +9193 34 315252 | +9187 89 377137
NILIMA HERBS PVT. LTD.

[ ' il t < nilima.2014a@gmail.com
Harni Chak, Anishabad, Patna - 800 002 (BIHAR) | © o 5@ J2¢ @g




PFREMILIM
WET DHOOP

FOR TRADE INQUIRY
+919370629782 | +918805000820
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ELEVATE YOUR

CREATION WITH
H.R.A. ESSENTIAL OIL FACTORY

WHY CHOOSE
HRA ESSENTIAL OILS?

Tailored Excelence: From fragrence to
cosmetics, aromatherapy & pharmaceutical
industries, ourdiverse range of oils caters to
unigue need of your industry. Partner with us N
fo discover custom solutions that elevate
your formulations to extraordinary heights

TRANSFORM YOUR
PRODUCTS TODAY!

Join the ranks of discerning
manufacturers who trust

HRA Essential Oils fo infuse their
creations with nature’s finest
offerings. Elevate your brand, |
captivate your audience, and
unlock the full potential of your
products with HRA Essential Qils.

W

Sandolwood Cypriol (Nogamatha) Lawender Eucalyptus
Essantial Ol Essential Gil Essantial Oil Essential O

Rose
Essential Cil Exsential Oil Essentiol Off

Dive info a world where nature's essence intertwines with your creations, elevating
them to new heights of excellence. Welcome to HRA Essential Qil Factory, where
craftsmanship meets innovation, and every drop felis a story of purity and passion

For Incuirfies CONTACTUSAT
And Collaborations @ info@hraessentialoilcom  (@hareem@hraessentialoil.com
Address ey bl Py

) www.hraessenfialoilcom (%) +81 9835327008, 9807307779

Head Office & Foctory; Haji Ganj, Kannaouj 209 725 (UP), India
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Kashidham, Varanasi, Mob.: 9820931942
. +919651001942 @ 9820931942 @ Info@onlinepanditji.com & www.onlinepanditjii.com
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Rajalakshmi

rogd Mo, 2468072

Ehesihraky

Bambooless Premit
Dhoop Stichs

mbooless Premium
. Dhoop Sticks

RAJALAKSHMI PERFUMERY WORKS
Mo. 247, 3rd Main Road, Chamarajpet, Bangalore - 560 018

Ph: 080 41206464



L 4 o) X

&3 & SBl, a3 & asl o)

‘Bhasma’

Collection

Zipper Pouch Eco Box Eco Box Dhoop Stick

OUR OTHER PRODUCTS

= ZIPPER POUCH ' = SMALL POUCH ‘ m FAMILY PACK ' = MEDIUM POUCH

E 5IN 1 POUCH ® FLOWER SERIES ' B FRUIT COLLECTION ‘ H DHOOP STICKS ' B SMALL BOX

... MORE THAN 300+ PRODUCTS

& www.paramfragrance.com
X paramagarbattiworks@gmail.com

& +91 98751 50743

A Quality Product Manufactured By :
PARAM AGARBATTI WORKS

Rajkot - 360110, (Gujarat) - INDIA

Find us on :

0@©
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SINGAPURASHIP PRODUCE (I) PVT. LTD.

MANUFACTURERS, IMPORTERS &
EXPORTERS OF HIGH QUALITY PURE
RAW MATERIAL & FINISHED GOODS FOR
INCENSE INDUSTRY WITH MORE THAN
1000+ CLIENTS

PP ot

LRy -*

-

Gum copal

Gum Damar

" l.l ::’i'.I

Ral Superfine Ral Kani Gum Benzoin

25 @y 2*
oz

Chamdan Pramix Flora Pramiby
Raw Incense DEP Premix

We specialise in WHITE LABELLING, FMCG

~L Pramix Loban P

PACKAGING for various brands & exporters

°+91 90920120171 @sales@singapuraship.com

C 350, AHWC Complex, Vidya Alankar College Road, Wadala East, Mumbai- 400037
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Premium Aluminium Bottles & Drums by

Mohd. Samfan

M.S. CAN proudly stands as a top manufacturer of high-quality aluminium bottles and
drums, offering capacities from 1 litre to 25 litres. Our products are trusted by
businesses in over 30 countries for their durability, safety, and versatility. Our aluminium
containers are perfect for storing and transporting a wide variety of products, including:

Used in flavours, fragrances and essential oils.
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Choose M.S. CAN for reliable, eco-friendly packaging solutions that meet the highest industry standards.
Whether you're in the fragrance, cosmetic, or foed industry, our aluminium bottles and drums provide the ideal
solution for preserving the integrity and quality of your products.

wh ch GLOBAL REACH: VERSATILE USE: HIGH-QUALITY MANUFACTURING:
‘f oose Trusted by clients in Ideal for a wide Robust and safe
M.S. CAN? over 30 countries. range of industries, packaging solutions

Elevate your product packaging with M.S. CAN's aluminium bottles and drums.
Contact us today to learn more!

Corporate Office: A-19, 2 Floor, Habib Complex, Bharat Nagar, New Delhi-110065
Factory: Nazrapur Patti, Tirwa Road, Kannauj-209725 (U.R)
Mob: +91 9999948602 | Email: Samranl012@gmail.com
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C 350, AHWC Complex, Vidya Alankar Rd, Wadala (E), Mumbai- 400037 || 1
Tel no: +91 9899881184 www.fragranceofvirtue.com

) Fragrance Of Virtue Pvt. Ltd.!|

BAMBOOLESS
INEENSE

-

| FLORAL FRAGRAHCES
! _ Welcome to Fragrance of Virtue, where we

; specialize in engineering a wide range of

incense products, including Agarbatti, Dhoap Sticks,

Dhoop Cone & Havan Cups, Natural Resins, Dhuna
powder, Camphor & puja-related items.

Our carefully crafted incense is designed for use
in puja rituals, meditation, healing, aromatherapy
and creating a fragrant environment. Fragrance

of Virtue is built on Singapuraship's legacy of
guality and expertise since 1961,
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RADIOBRAND

PREMIUM INCENSE STICKS

Jalaaate raho...
—@aan  Bajaaate rano...

Premium

Dhoop Sticks

Lighter 4
and
Stand

MFG. R.P. FRAGRANCES

For Distributor Queries: 9628078000
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TN y B ag & Accessories
GOBLIN " Company

Starting |
Price From {

HAND BAG OFFICE BAG MESSENGER BAG

Discover affordable luxury: introducing our new & customisable bag collection.

GOBLIN INDIA LTD.
CONTACT US : +91 99099 61224 / +91 9879056471

1st Floor, Camex House, Stadium-Commerce Road, Navrangpura, Ahmedabad - 380009. India
E-mail : info@goblinindia.com

@ www.goblinindia.com [©) @goblinluggage Goblin India

WE ARE AVAILABLE ON:  Flipkart g OJiomart amazon
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TM NO 4243654

o DISTRIBUTORS o

SZTRN
SISO

%
9001:2015

VOCAL FOR LOCAL o

Reg. No.: CIR-165893/2019-Transfluthrin
(Mosquito coil sticks) (402)-245
F. No. 90809-F/9(4)/2019

currently providing to re-packers of uttar pradesh, madhya pradesh & bihar

Distributorship is to be given at all India level,
You can also build your brand by using our license number.

By typing an agreement, the work of re-packing is also given but

there the name of your company will be Manufacturing of Gayatri
Industries and Marketed by

2,‘{,: 2

| :-I'VIanufactured & Marketed By:

{GAYATRI AGARBATTI WORKS & INDUSTRIES

@ Plot No.62/A, Sardar Bhagat Singh Ward, Ward No.5, Marartoli, Gondia - 441614
© 7588770217 / 9371639924 & gayatriagarbatti.g@gmail.com
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Manufactured & Markeled by : For any complaints or feedback contact
our cusiomar cang hasd al rmanulaciuring

RATHORE POOJA PRODUCTS (P.) LTD. | Aguress Phone ho,
Factory : DEEDARGANY, KANNALL - 209725 LR INDIA | & www.rathorebrothers.com
Custormer Care Mo, | S044685606 Kl b.comidespsagar.in

E-mnail : info & rathorebrothers,com REGD. NO. 891969
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facebook. com/dpb divyastra
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CALL FOR BUSINESS ENQUIRY :
+91 7228847474

Unit 2
T abe -1 Pankl Enduserial Amea

Pamki Banpor Mizar, Littar Pradesh - 208030

Website : www.divyastra.store
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